
y father was fond of dispensing 
real estate bromides in the form 
of little parables that more 

often than not had snappy punch lines.   
They often left the receiver scratching 
their head trying to winnow out what he 
was intending.  For example, take these 
two which are particularly appropriate to 
today’s inventory starved seller’s market:  
“You can’t sell fruit from an empty 
wagon”; or, “You wouldn’t go to Happy 
Harry’s if Happy Harry didn’t have anything on the 
shelf.”   By which he meant to charge us with the need 
to urge more sellers to put their homes on the market 
NOW!  For a buyer’s market when prices were too high 
and showing activity stagnant, there was this one:  
“Too much weight stops the freight.”  That generates 
images of a little steam engine struggling to pull a 
heavy load up an impossible incline much like a seller 
trying to get more for his property than the current 
market will bear. 
 
To a buyer, most appropriately to a first time buyer, 
there’s this gem:  “Never buy a home on a road with a 
line down the middle of it.”  This gets at the three 
most important things about residential real estate, 
location, location and location.  Highway departments 
put lines on roads with significant traffic counts, don’t 
they?  So stay away from them.  Here’s one that will 
need some explaining.  It gets to the subject at hand:  
“Never buy a home that is older than you are.”  This 
seems like the most improbable dictate of them all.  It 
might be difficult to follow especially in our three state 
market area where many homes date well into the last 
century and beyond. 
 
Here he was advising that you not take on more of a 
fixer upper than your age, finances, temperament and 
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or experience will allow.  A historic 
home, one full of “character”, which may 
have been the former residence of some 
important family, might just be a project 
that you take on at your peril, a bridge 
too far.  The illustration above is one of 
56 that appear in the first reference book 
that I bought after starting in the 
business.   Houses, The Illustrated Guide 
to Construction, Design and Systems by 
Henry Harrison was published in 

conjunction with the National Association of Realtors 
in 1973 and many sections, particularly those dealing 
with classic home architecture, are still valid today.  
Want to know the difference between a Cape Cod 
Colonial and a Cape Ann Colonial or a Dutch 
Colonial and a Salt Box Colonial; it’s in there.  You 
will find a Swiss Chalet and a Spanish Villa as well. 
 
When you consider that European settlers began 
constructing homes on the Atlantic Seaboard in the 
early 1600’s and that many of those dwellings survive 
in one state of repair or another to this day, it’s not 
difficult to fathom the appeal of owning such a place.  
Perhaps fond memories linger of the This Old House 
show on WHYY where the team came to the rescue of a 
historic treasure.  But remember the lighthouse keeper 
is also responsible for the light house’s upkeep.  
  
You will also meet an interesting and interested group 
of people who may at any moment become your not-
so-silent partners in the endeavor.  This is especially 
true if you have any changes in mind.  Imagine 
something as simple as repainting the house in the 
exact same color that it has been for years and having 
to get someone’s approval to do it.  A seller of mine 
who was the proud owner of a 200 plus year old farm 
house on the historical register referred to these 

M

D831001_Jan_2021_NL.qxp_72629_Nwsltr  1/8/21  1:50 PM  Page 1



*FIXER UPPERS*
Bargains, lowest prices. These

homes need work. Call for a free
computerized list with pictures.

Free recorded message
1-888-322-5252 ID #1048

Patterson-Schwartz Real Estate

Visit my website
www.charlieschwartz.com

for a detailed overview of the current real estate markets in New Castle, 
Kent & Sussex Counties, DE, S. Chester County, PA and Cecil County, MD.

Cont. from pg. 1

preservationists as the “hysterical review committee”.  
That farmhouse is still there but the new owners 
started with not just “wide pine floors and cast iron 
latch door handles, horsehair plaster walls and antique 
wallpaper.”  They also got “…windows that won’t close, 
sagging rafters and old water stains on cracked 
ceilings…” and “…an electrical system that consists of 
well-fed rats physically carrying tiny baskets of 
electricity to the lamps and appliances…”  a reference 
no doubt to the knob and tube wiring. The preceding 
quotes are taken from Kris Frieswick’s “Historic Home 
Horror Show” that appeared in a MANSION section 
of the Wall Street Journal this past December. 
 

Owning a historic home will make you proud but also 
be prepared to become the museum’s curator, the 
lighthouse’s keeper and as Kris Frieswick advises:  “Put 
the following professionals on retainer:  A master 
plumber, an electrician and a furnace specialist.”  You 
might also throw in a master mechanic, carpenter and 
cabinet maker.  And before you choose your team ask 
each of them, what is the oldest historic home they 
have ever worked on.  If they can describe their 
experience positively and without breaking down 
they’re keepers. 
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27 Quick and Easy Fix Ups to Sell Your Home Fast and for Top Dollar
DE, MD, PA – Because your home may well be your largest asset, selling it is
probably one of the most important decisions you will make in your life. And once
you have made that decision, you’ll want to sell your home for the highest price in
the shortest time possible without compromising your sanity. Before 
you place your home on the market, here’s a way to help you to be as prepared as
possible.

To assist homesellers, a new industry report has just been released called “27
Valuable Tips That You Should Know to Get Your Home Sold Fast and for Top
Dollar.” It tackles the important issues you need to know to make your home 
competitive in today’s tough, aggressive marketplace.

Through these 27 tips you will discover how to protect and capitalize on your
most important investment, reduce stress, be in control of your situation, and make 

the best profit possible. In this report you’ll discover how to avoid financial disap-
pointment or worse, a financial disaster when selling your home. Using a common-
sense approach, you will get the straight facts about what can make or break the
sale of your home.

You owe it to yourself to learn how these important tips will give you the 
competitive edge to get your home sold fast and for the most amount of money.

To order a FREE Special Report, visit www.charlieschwartz.com and select
Seller Tips from the side bar menu, or to hear a brief recorded message about how
to order your FREE copy of this report call toll-free 1-888-322-5252 and enter
1023. You can call any time, 24 hours a day, 7 days a week.

Get your free special report NOW to learn how to ensure a home inspection
doesn’t cost you the sale of your home.

This report is courtesy of Charlie Schwartz of Patterson-Schwartz Real Estate.
Not intended to solicit properties currently listed for sale. Copyright© 2017.
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